
Provide for the
�nancial futures

of children

INTERESTS

PROCESS

GOALS

RELATIONSHIPS

ADVISORS ASSETS

Ensure �nancial
security for
family now

VALUES

Children’s
activities

(school & sports)

Relaxing with 
family at

lake house

Charitable organizations
(both Dan & Laura sit on

non-pro�t boards)

Prefer hands-o�
approach in order
to focus on work

and family

Broker at �rm
where brokerage
accounts are held

CPA: assists with
tax planning and

Dan’s business

Want a comprehensive
plan to be able to see 
progress toward goals

Brokerage accounts:
approx. $500K

value

College fund:
approx. $600K

value

Home 
(primary residence): 
approx. $1.3 million 

with $400K note

Lake house
(weekend getaway)

value $650k

$500,000 whole
life policy on Dan

(owned by Lauren)

Spend less time
working and more

with children

Send children to 
�rst-rate  colleges

Leave legacy for
children Retire by age 60

to travel and pursue
charitable activities

Assist in long-term care
and �nancial needs 

of Dan’s mother

Sell Dan’s business
within 10 years to 

realize equity

Children: Michael, 14 (Dan’s son
from previous marriage), 
Jessia and Jordan, both 8

Pets: Max (black lab)
and Scarlet (cat)

Dan’s mother,
Sylvia, 77

401(k) account
value: $450k

Keogh account 
value: $1.8 million

Business equity:
approx. $2 million

Dan (49) and
Lauren (43)

Dan: owns structural
engineering consulting
�rm; nine employees; 

$700k annual net income

Lauren: works as
administrator at regional
medical center; annual

salary $225k

Attorney who is
managing probate
of Lauren’s parents’

estate

Life insurance 
agent - sold whole
life policy on Dan

Both of Lauren’s 
parents passed 

away in previous 
two years

Lauren will be recipient 
of parents’ estate in next

six months;  approx. 
value: $1.5 million

EXHIBIT 4.6
Sample Total Client Profile

Source: CEG Worldwide.


